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      BILL 
think of that as value added. 

      HILLARY 
This is my campaign, not yours, mine. 

      BILL 
And how is your campaign going? 

If what I’m looking at here is your campaign, 
your campaign is not going to win. 

      HILLARY 
We’re strapped for cash is all. 

      BILL 
You’re chalking all your troubles up to the money, 
but you know  
and I know  
that the money is not the problem — you’re only making it about money so that you don’t have 
to make it about the real problem, 
which is 

      HILLARY 
What — Mark? 

      BILL 
No. 

You. 

      HILLARY 
… 

      BILL 
Face the facts: you and your opponent — in terms of ideas, 
policy, platform, etcetera — are basically the same — Now I know  
you would say there are differences 

      HILLARY 
I would 

Ja
pheth

 G
ord

onStart >



10-06-18 !37

      BILL 
but most people — almost all people — 
would not be able to tell you 
where you two differ in terms of etcetera etcetera — they have no idea. 

Right now — and really this is what it 
comes down to — you know it, I know it, and 
you know I know you know it: 
it comes down to personality. 
That’s it. 

Who do they like: you or him? 

And sure, people like you, but not enough. 
Not nearly as many as like him — 

      HILLARY 
but 

      BILL 
you don’t like that 

      HILLARY 
I also disagree with/ the — 

      BILL 
of course you disagree with the premise of the — This is your problem,  
your little blindspot 

      HILLARY 
I have no interest in playing this as some likability contest. 

      BILL 
Obviously. 

      HILLARY 
… 

      BILL 
But if you don’t want to play it that way, fine, 
then at least let me play it that way so you don’t have to. 
I can do all the things you don’t want to do, 
I can — 
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